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Mortgage Terms and Conditions

— By Michael Moohan

Many people see a mort-|
gage as just “taking ou
a loan”, when in actua
fact it is quite a bit mor
than that. When yo
buy a property (say

house), you take out

loan with your bank an

any security interest over
the secured property (their
house) unless it is with the
Bank’s prior written con-
sent; and if they do then
the mortgage security be-
comes immediately en-
forceable so that the bank
in return for the bank can demand immediate
taking your word that repayment of the out-
you will repay that loan, mortgage over the house standing loan amount.

you give the bank a mort- to the bank.

gage over the house.

Luckily for the Jones’ they
A couple of years later the eventually got their prob-
In giving the mortgage to Jones’ decided to buy a lem sorted out with the
the bank you are giving car but needed to borrow bank and came to an ar-
the bank rights over your some money so they vis- rangement with the fi-
house which normally ited their local finance nance company, but at the
only you as owner would company. In return for cost of quite large legal
have; and you must take lending them the money to fees.
into account the bank’s buy the car, the finance
rights whenever you later company asked for a se-
deal with the house. curity interest in the Jones’ It just shows that you need
house which the Jones’ to read your mortgage
quite happily gave since documents carefully (no
Everyone knows that you there was no danger of matter how boring that
cannot sell a house with- them not being able to pay may seem), and if you
out first “clearing” your back the loan. aren't sure about anything
mortgage with the Bank give us a call or pop in and
but there are other situa- see us and we will gladly
tions where you deal with In the meantime the bank help - it could save you a
the property that can put found out about the fi- lot of sleepless nights and
you into a sticky situation. nance company’s security money in the long run.
Here is an example: interest and demanded
immediate payment of the
outstanding house loan.
Mr and Mrs Jones finally

Our next newsletter will
cover the sometimes per-

saved up enough deposit plexing but important sub-
to buy their dream home. Most mortgage agree- ject of protecting your as-

They got a loan from the ments have a term in them sets in preparation for re-
bank to pay for the bal- that says that the mort- tirement.

ance of the purchase and gagee (the Jones’) will not

in return they gave a create or permit to exist



